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Does your company utilize outbound telemarketing? How is your lead generation working? These are 

both very serious questions when it comes down to which direction your business is heading. You must 

take control of your lead pipeline to ensure the growth and success of your company. The title of this 

piece comes from an Alan Kay quote, someone who heavily improved the operations and allowed 

companies to grow into conglomerates – “The best way to predict the future is to invent it” 

 

There are so many good examples of companies who took control during tough economic times and 

really prospered as an organization to come up on top of its competitors. And what exactly did they 

do? A commonality was that they all thought outside the box. Whether they adopted a new method 

or a way of doing business, they all delegated operations until they began achieving the real success 

all companies strive for. 

 

Even coming out of an economic storm, there are still plenty of clouds in our current financial state.  

It’s really the test to see how you, as a business, will survive and adapt. You will need to be willing to         

re-shape some of the processes your organization carries out – a prime example would be               

generating sales & leads. 

 

If you want to make more money, where do you start? Begin by creating a range of products and  

services that people are looking for or in need of. Then what? Acquiring clientele and new prospects 

can be the ultimate difficulty for many organizations. High quality call centers have been known to 

clear the road to success for countless companies. As one of the best ways to increase profits,         

outbound lead generation will support finding new clients and extending business opportunities. 
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Lead generation is an essential marketing process that consists of  

generating prospective clients and sparks interest about your       

products/services. What makes it great is the fact that it is multi-

faceted – while generating sales you are also building a client         

database, expanding your newsletter list and overall broadening   

your reach. 

 

Having an experienced call center under your wing is really the     

best way to boost your sales without overwhelming your employees. 

Getting quality help from pre-qualified appointments or prospects will 

make a world of difference. By making these additions to your work 

flow, your team can showcase their sales talent and surpass your 

benchmarks/quotas. 

 

So what’s standing in between you and a serious boost in revenues? 

Know when to let the experts do their part to strengthen your market 

position! Make an investment that will give you an astounding return, 

consider the call center industry to help you grow to the next level. 

And remember, take a little bit of the focus off predicting your future, 

and invent it.  


